@) cenTury

Paying more can
BEFORE YOU CUT actuallyysag\’/e you $$$
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Give buyers a lower payment instead.

Turn a traditional price reduction into a seller-funded rate buydown — permanent or 2-1
temporary — a strategy buyers can feel every month.

FIRST-YEAR ADVANTAGE

FIRST-YEAR P&l SAVINGS FIRST 2 YEARS

$602 | month $10,920 relief

4.5x impact

$585,000 price | 20% down | $468,000 loan | 30-year fixed | 7% note rate | $20K seller concession

SEE WHAT THE BUYER FEELS

STRATEGY RATE | LOAN CASH TO CLOSE PAYMENT IMPACT
No incentive/585K price 7% / $468,000 $139,230 $3,114

$25K price cut 7% | $448,000 $134,030 $2,981 Save $133/mo
Seller-paid closing costs 7% [ $468,000 $119,230 $3,114 Save $20K to close
Permanent rate buydown 5.575% / $468,000 $139,230 $2,679 Save $435/mo
2-1 buydown - Year 1 5% / $468,000 $130,150 $2,512 Save $602/mo
2-1 buydown - Year 2 6% / $468,000 $130,150 $2,806 Save $308/mo
Year 3-30 7% [/ $468,000 $130,150 $3,114

A $25K PRICE CUT SAVES ~$133/MO. A 2-1 BUYDOWN SAVES $602/MO MORE IN YEAR 1.

FEATURED LISTING

13997 Riverside Dr, Apple Valley, CA 92307

Brian Wiesner — NMLS #276531

21st Century Lending

Cell: 909.962.7689 | Office: 909.227.1477
brian@21stcenturylending.com | coachbrianmortgage.com

MAKE YOUR LISTING STAND OUT WITH A SMARTER
PAYMENT.

Reach out today for a custom buydown quote on your listing.
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