
TIC Financing 

Frequent ly  Asked Ques t ions  

Q1 :  I ’ve reached out to the loan off icers l isted on the other page,  but haven’t  heard back.  Can I  
contact these banks directly to get approved through any loan off icer? 
A :  No.  You must work with Jeremy at Nat ional  Cooperat ive Bank (NCB) ,  David at  Mer iwest 
Mor tgage or Michael  at  American Pacif ic Mor tgage (APM) ,  as they are the special ists for TIC 
loans at their  respect ive banks.  W hile technical ly any loan off icer at  these banks can assist ,  
Jeremy, David and Michael  are the most knowledgeable about the underwrit ing req uirements 
for TIC loans in Los Angeles.  Secur ing pre -approval  through them ensures your approval  is  as 
strong as an al l -cash offer.  

Q2 :  Are there real ly only a few lenders of fer ing f inancing for TIC units? 
A :  Yes.  The pr imary lenders of fer ing TIC fract ional  loans in Los Angeles are NCB, Mer iwest 
and APM. 

Q3 :  I ’m from San Francisco,  where more banks of fer TIC loans.  Can I  get a loan from one of  them? 
A :  Unfor tunately,  no.  There are around 10 banks nat ionwide that of fer TIC fract ional  loans,  but 
only NCB, Mer iwest and APM extend their  of fer ings to Los Angeles.  Most other TIC lenders are 
based in the Bay Area and are l imited to f inancing within their  local  region due to state and 
federal  lending regulat ions.  

Q4 :  W hy aren’t  more banks of fer ing TIC loans? 
A : TIC fract ional  f inancing is  st i l l  relat ively new. The product emerged in the early 2000s,  and 
before that ,  TIC buyers were using “group loans” for ent ire TIC communit ies.  The market evolved 
in San Francisco when Circle Bank introduced fract ional  loans,  and it  has since grown. W hile this 
loan product has proven to be high-per forming,  many banks are simply unaware of  the market .  As 
TIC demand grows, more banks are expected to of fer this niche loan.  

Q5 :  My loan off icer said they of fer TIC loans.  Can I  get a loan through them? 
A : Potent ial ly!  More loan off icers now have the oppor tunity to prov ide TIC f inancing which is  
fantast ic news.  TIC f inancing is  expanding in Los Angeles but please reach out to our team to 
confirm if  your lender is  able to close on a Fract ional  Loan.   We're always happy to help!

Q6 :  Do TIC lenders of fer 30-year f ixed rates? 
A : Yes.  As of  a few years ago,  TIC lenders now offer 30-year f ixed rates.  
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TIC Financing 

TIC Lenders  in  Los  Angeles  

National Cooperative Bank (NCB) 
•  Contact :  Jeremy J.  Morgan,  Senior Vice President 
•  NMLS : #507536 
•  Mobile :  (415)  238-5904 
•  Email :  jmorgan@ncb.com 
•  Down Payment :  25% minimum 

Meriwest Mortgage 
•  Contact :  David Park,  Mor tgage Loan Consultant 
•  NMLS : #307473 
•  Mobile :  (415)  960-4704  
•  Email :  dpark@meriwest .com 
•  Down Payment :  15% minimum 

American Pacific Mortgage -  Brokering through 5th Street Bank
•  Contact :  Michael  Belfor,  Mor tgage Loan Off icer 
•  NMLS : #1850 
•  Mobile :  (949)  577-6449
•  Email :  mbelfor@apmor tgage.com
•  Down Payment :  15% minimum 

Pro Tips! 
Need a co- signer? 
Want a lower down payment? 
Need a bank statement loan or investment loan or purchasing as an investment?  

T h e n  R e a c h  o u t  t o  M i c h a e l  o r  D a v i d  

Do you have 2 year's  tax returns? 
Can you make a 25% down payment? 

T h e n  y o u r  b e s t  o p t i o n  i s  t o  s t a r t  w i t h  J e r e m y  a t  N C B  
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F o r  b e s t  r a t e s  s t a r t  h e r e  


